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Factors in the marketing that affect consumers in deciding to purchase Doi Tung coffee
products Case study of Consumers in Bangkok
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Abstract

The objectives of this research study were threefold (1) To examine the influence of the
marketing mix elements (4P's) on the decision to purchase Doi Tung coffee products. (2) To
investigate the decision-making process in purchasing Doi Tung coffee products. (3) To
compare demographic factors with the decision-making process for purchasing Doi Tung coffee
products among a sample of 400 individuals in the Bangkok metropolitan area. This was a
quantitative research study conducted through online questionnaire surveys The findings of the
study revealed that among the respondents in the Bangkok metropolitan and suburban areas,
there was no significant difference in the decision-making process for purchasing chili paste
when analyzing the influential components of the marketing mix (4P's) on the decision to
purchase Doi Tung coffee products among consumers in Bangkok. It was found that the
marketing mix components related to consumer demand, convenience in purchasing, and
communication significantly influenced the decision-making process for purchasing Doi Tung
coffee products, with a statistically significant positive relationship at the 0.05 significance

level.

Keywords: Doi Tung coffee, Consumers, Purchasing decision

Mmrazganumanyve il

o U 1 U

@ = aa @ < o
Thgiumsaaaliunumdiryaemsianunmiiavesdauludeaumiudiuou
WINLAZNSAAATUNLINDENBIN UM SWaILaza U Tas HgNavelsZma 11199910

Y ¥ Yy a g A ' Y o o
msaaratluainszqulvdaunanudilannumnaueinnuasansvesnaindany i

YY a = a ~ ! 9 Y
19305 Tnatimadenlumsus InaidunsonouauesnenNudssmsas uauiane la

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 2



19 A =fR A

1unAYs Ina Selimalitinmssnsau masielaunussnurazssne mldenszauuasgiu

e

9y v Y
fﬂiﬂi’EN’E]T’]J'WGU’ENHﬂﬂﬁiuuﬁﬁﬂuui%ﬂﬂq\iﬁu uazuﬂmmwmwﬁu

v
=) =)

o v 4 o a ] = a
TATINMIWAUIADEAIDUUDNNINNTZTIHATS 30 TATAAINTZATUATUNIT 1LTY
~ A ] 1 o A Aan ] o 2 '
s1puil Wi duArg1 auiuns lasyaiisuudivas lunszususipldunaua w.a.
I Y dy d' "9 o ] o 1 (Y] [Y]
2531 1 udunn aseunguiud 29 nythulusunowifivalrwazdunsutais 39via
= 9 U a o J Y ] 1
Fo9518 Ysznoualrelszansdszuia 11,000 AUIN 6 NQUAIANUT Taun 9191 a1y In
' dy (% = d ' a d‘ o = = <
Tvig) Tnde dz waz Iuguiu aveneasedlanasduuauaumasumeei aeluedaily
1 a Y a [ dy d' 1 ' = dy
urasndauazMenanaaszau lan auluwundiuluy luimssylTaaiugiulan way
" Yo = y v A a g gy Ay RER '
lhildgsumsanulas daudeudesdnaremsodn limudenalremsan ldvhateih Uan

A

2 9 a 9 A A ] ¥ A 1 < o Y 1
Hu Menanaa uazdlszndiionuedson nuidiulngduiluguiialdu msizih

v
A v A o w A

9 9 A o 1 = = 1 dy 1
UliJQﬂummﬁmﬂm”limgumm 'f]ﬂ‘ﬂ\ibluwu'ﬂﬂ\‘luﬂﬂﬂﬂ?ﬁﬂ@]ﬂ@?gﬁﬁﬂ']ﬂﬂ@ﬂ

o Y Y o = =< 1 A ] a
M A run TomalumsanuiaindszaunemsaaaninanonganssuMs

RY

Y
v A A A

a (Y] 4 d’ Y a Y Aa A dy
mau%maﬂ%mmmmmﬂm L‘W’t]Glﬁﬂi?UWi]ﬂﬂiiiJ‘ll@QQﬂﬁiﬂﬂcluﬂ1§m‘t’]ﬂ‘;]5’f)
a Y 4 A o X =< A =2 a Y a
pannaanuaosg Taglinglsasd lumsanel DMenIUAINGANTINVBIALS 1A
1 A dy a [ 4 =< [
waz2)aulszaunumaaaialumsinongonaanaainunaosge 3809 IdTul§Ing

Aa T W ° } a [ Jd
UAUNITHAA !,L'd$ﬂ15LL"’IJ\151]1'!1/]1\‘]ﬂ1§¢]ﬂ1ﬂ1uﬂ1ﬁ]11’1u18wﬁ¢]ﬂmcﬂﬂnw\lﬂ@ﬂﬂ\i

U

Jd a v
ﬂ%lﬂizﬁﬁﬂ%@ﬁﬂ]ﬁ%i]tl
A = a Y a A a [ o
1. !W’é)ﬁﬂBWWt]G]ﬂﬁﬁJﬂl’éN@Uiiﬂﬂiﬂﬂﬁlﬂ@ﬂﬂﬂ@lﬂﬂ!“ﬂﬂWLLWﬂE)fJGN
A = 1 A 1 v A dy a [ -4
2. !W’é)ﬁﬂ“lsl1’(1”31!‘]J§$ﬁ'3J‘1’11\1ﬂ13£51a1ﬂ‘1’13JNﬂ&s’lflﬂﬁ@]ﬂﬁi&%%@ﬂﬁﬁﬂm“ﬂml,lfl/\lﬂ’é]ﬁlﬂ\i
A = = 1 [ Jd v v A dy
3. !‘W’f)ﬁﬂ‘bﬂfﬂil‘i_r%EJ‘UL‘I/]fJ‘UiZ‘H’JN‘ﬂﬁ]ﬁ]ﬂﬂTﬂﬂig%WﬂiﬁYd@iﬂ‘Uﬂﬁﬁﬂ’duGlﬁ]"]f’f)

a o 4
nansusinuaoen luuangannuIuAs

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 3



U

a a2 a d' d' 4
HHINA NEHS HASHAINHIVSTNYIVO

TumsdAnpihdendudszaunemsamaniinanedus Inalumsdadula

a o Jd

dy ~ R Y Aa [ [ Iy o YR
“]ff]Wﬂ@lﬂﬂ!“ﬂﬂ']LL“V\lﬂ@ﬂﬁ]\‘i ﬂimﬁﬂywjuﬂﬂﬂimwmﬂgﬂmwumuﬂi ﬁi]fl]ﬂulﬂﬁﬂy']
Y

Y @ v W

a ~ A 9 ~ ~ o o w 9 a :3}
AuAENA NUITENNEITeaz Ui uTUom Iz Ay 1 T)sene UMty Al
9 ) = v o o A o A
1 Foyana linerny TasamswanAvegIduo NN L5 15613
A a9y J
2 pruranuaAauazngEAulsznnsmans
3 puIaNuAaLazNgEaIulszaunIIMInaIn
4 LUIANUAALAZNOBRMIAATILHNYANTTUALS 1nn

v Y
5 !!‘H’Jﬂ’NﬂJﬂﬂ!ﬂﬂ’Jﬂ‘Uﬂi3U3Uﬂ15ﬂﬂﬁu1%°§’0

1% Y

ao A4
6 NTUHIVYNINYIUVD

a U a v

Aas &' A d'
I5IauazinIaINoN ¥ U5l

= Z A 9mnequ < A A < ) Ya o
NITANHIATIU ﬁ'ﬁ]ﬂi‘iﬂ!fﬂﬂﬁﬂﬂﬂ"IiJl‘]_I'Ll!ﬂi'E]Q?J@Gl,uﬂ']ﬂﬂ’]_lﬁ'lﬂj'JiJGU'E]iJuﬂ Iﬂﬂq"ﬁ]ﬂ
9

[

vy 2 = A = A aa A 9 Y o
FAIWUUINNIANHULUIAA NHHY LA UIVYNINYIVDN lwaiﬂﬂﬁaﬂﬂqujﬁi}ﬂﬁgﬁ\‘]ﬂ

I 1 [

] v Y Y
VBDNNTTIVY G?%Q!!‘]Jﬂﬁﬂﬂﬂ"mﬂﬁ%ﬁﬂﬁu uugeamiu 3 dIu aail

Lo

9y a a [

J A a @ A& J <

daui 1 Yoyawsugnanazdesnuvesdus Inandenansusinurasene (Hu
(% o a2 . . d‘d v < o
anvazA191u1a187a (Close-Ended Questionnaires) NN anyaziil uuuasI9d 1001
(Check List) /52noudae 1net 919 a01unImausd 913wnan s10ladiuyanamaono

wou tazdIuanFnluaseunid

1 ~ a dy a [ 4 Y Aa [ [
A9uN 2 NAnITuMsFenann M IuNAosn YoIRUT Inaludania
<3| G ° a . . AA o <
nyunnuriIuas uanvauza1ninlarsila (Close-Ended Questionnaires) N any a1l
9y
LUDATIVMABY (Check List) Ing@ouniudangdinssuaiee lumssyeunsly Usenauaie
' A A Y (v A Aa a ' A & A A X
$a9a1 Aaneen1nliulge Aud yanalalioninanemsiaendo iaHaNNIUADNG0

0 a A4 ' ?
NUINRUNFe TuuaazAS

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 4



1 = a | 1 A 1 v a A a o
FIUN 3 ANuAaUaINYsTaunIMsaaaNlnanemMsaadu losonann un
[ [ I o d' d‘ (% o 9 1

nMudaosnd Tudaniangunuuriiuas umoivinernudadearudiudszaunia
< 1 ' @ a

msaain laglunuugevaivdsznuasiaiudssunan 5 3¢A1 (Rating Scale) ¥D3Q

] 9 ]
1AM (Likert Scale) Fatnaai 1iazuuumuszaunnuding 5 szau aail laa 61meq

(25406)

anisewa

a a J Y v 9 c’z:' 1 1
’E]ﬂ‘].linJNﬁﬂWi’JLﬂi1$1"iﬂJﬂlJ“a‘]jﬁ]ﬁ]ﬂﬂ?ﬂﬂ§$%1ﬂiﬁ1’ﬁ@]iﬂﬁﬂﬂﬁﬁ’f)ﬂ'igll’lufﬂi

U

a 4 a o ' Y Aa
mau%%ma@mmmmm/\lﬂa&m GU’ENQU?IﬂﬂiHL%@ﬂ?QLWWMW1Hﬂ§

a

A =1 v 9 4 = 1 v AAa
LZJ’E)L‘IEEJ‘UL‘V] ﬂﬂﬁ%ﬁ]ﬂﬂ1uﬂﬁ$ﬂﬂﬂiﬁ1ﬁﬁiWﬂmﬁl‘lﬁEliJWlfJ‘]JLWﬁLLG]ﬂG\NﬂUZJ’E]‘WﬁWﬁ

YA v Aa g A 1% 4 ) I 1 1
ﬂ@ﬁ\iWﬁTﬁNﬂigﬂ’Juﬂ1i@ﬂﬁu1ﬁ]‘%@ﬂﬁﬁﬂm“ﬂﬂHW\Iﬂ’EJEJ@N ﬁ]?LLUﬂGﬂNLW?fL‘ﬂHﬁTﬂﬂ NUN

QU %

ARoULLUUFOUNIN IanuuanaNnuedsiiied Ay Nszauisdiyn1eana 0.05

A = v 9 v 9 a ~ a
LiJ’é)L‘]EEJ‘]JmEJ‘U‘]jﬁ]%ﬂﬂiuﬁfﬂﬁ]ilﬂﬂth]GlﬂiﬁiJNﬁﬂﬁL“]ﬁEl‘]JmfliJWt]GlﬂiiiJﬂﬁ

[ J

v A g 1 v AAa A 1 1 Y v A 4 a
mau%%gmﬂ@lNﬂum‘n‘ﬁwammwa“lwuﬂizmumimauh%wam m“ﬂﬂWLLWﬂE]fJSiN

=).

93415 Ina luwangumnumiuas Ianuuanannuegniiiedingnssauisdingnig

a09 0.05

a a 4 [ 1 A 1
’E]ﬂ‘]JﬁTEJWﬂﬂ"li’JLﬂi"I$1’?619]}’03;!@1ﬂﬁ]fﬂﬂﬁ}Tuﬁ’Ju‘]Jiszil‘vnx‘]fﬂi@]'sﬂﬂ‘I/lﬁ\iwﬂ@’f]

v A g a [ 4 Y Aa
ﬂigﬂﬁuﬂ1§@ﬂﬁu1ﬂ°§’ﬂﬂﬁﬁﬂm“ﬂﬂWLW\Iﬂ@fJGN ﬂl@ﬂﬁﬂiiﬂﬂiumlﬁﬂ?\‘]WlWiJWWHﬂﬁ

VIIIUNIN

Uszmadninnzilounaid. (2566) MUIUTIHHINITFDIVITNT MUHANTIUM TN BU
IR o TUN 31 FUNAY 2565 : NTUMIUNATEL NTENTINNIA INg
3 a v A AAa A ! v A dy
NINY WHHA LA TNWIY LantaTey (2566) ﬂ%fﬂEJ!"]Nﬁ']LWﬂT]iJ’E]‘V]ﬁWﬁG]@ﬂ??%ﬂﬂﬂiuﬂ1ﬁ‘ﬁfﬂ
g a 4 ] a Y g 3 a 1Y)
‘LlTWﬁﬂlﬁ'ﬂqsllﬂ1wNWULL@’]JWZ’IL?]"]J’U@ﬂ@]@ﬂGlUﬂ'?J;QmWNTTTUﬂiLLE‘Ig‘]JQiMm"V]ﬁ INY1qa8

UIANTIUAINANA 11 a8 UHIIN1AYTIAN

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 5



o v oA 1 v A ¥ %} a [ o"%} a

wguU TINsul tazauez(2565) Thdeidwwanomsaadulvaedmannaaiiing nm Ing
d' 9 é [] [] 9 9 1 1 Y a [ (% =
gnoN U MIUFIN N M aIvIaIngueadus Inaluwwadandalnusiil.

1 aQ\

NN eIaURTUMIININ Y BEMaa i Lo denumans

[ o A

a A a a 4 4 [ £ 4 [
NAADIND E;fﬂ‘ﬂizl’diﬁ, NYFTAU TUNIU LIAL BTSN WNAIUNT (2564) Toveaiuilszay

=

AAa A 1 Aa Y a A 9 a % 4
‘1/11\1ﬂﬁ@ﬁWﬂTﬁJ’é)WﬁWﬁ@]@WQ@lﬂiﬁll“UENQﬂiiﬂﬂiuﬂﬁm@ﬂnl"]fl,l,’if]‘]JWﬁm"]fullﬁu
LUUNOUTMIS U015 Tuad unonnsuuma 39 Iaunslyy awisnms

3 a

sams3Tadadnddmiugsneeeulan Inn Tadadnduazdwnatosu umineds
IYHYAIUTIUTUUMN
UNENUNRAT gINal (2563) WoAnTIuMIV3 Inangtluesdus Inalusuneiios Jania
Aga VIMIFININITUN A1U1IFINIIANIFINAUNLAT
UHINGTOA IV IUATUNS
Ao S 1 A 3 A s a ' A
pAANY Al WUDY Az INYATUNS JUANND (2563) AIUNTUNIINITAAIA AVNINLUING
Y] a Y a 9 a v < d‘ 1 1 v A dy
paznaunaveIfus Inalumslyuelnamdu deemsnaiwanemsaaauloe
MAIMILTMITHINIYATINNTTUUAZ AT AMSUIWITFINIALYATINNTTUUT NS
umIneauma lulag
a Vo 4 [ a v J Y] a a Y
MR AIUNT, Ta592590 Dwne, Iwsdad dszils uazgdast delaw. (2563) msnaul
a o o"%} a % Aw o
HaanmalWs ey lng. nsasades lwwssal, 14(1), 131-138.
Jd
WeRAnd Uz Tude, nuadssa wTussa uaziios 1aues. (2563)
3 ¥ 4 = [
mswauims i uiegunin. 13asitema Tuladuianssu, 4(2), 50-59.
@ a J == o A o Yo Aa = dy 3 a2 v
A3 IUNMIYad. (2562) Mmaaneiareni Indadula@endoriwinwn Tusias i gas
a a Jd a @ a a Y
Auersluvanyunnuriuns. AnednuslSyyrumiuga, ¥¥1Ine1qe
FINAHNN).
4
VIYAUA ADUVI, UINTT INTUEIA Lazufas WygIssu (2562) Jadearuilszauni
d‘d 1 a Yy a dy % a [ [
MInaIanlHaneNgANIsuYeIRYS Ina lumsdernnilasadisiyludania
UATIF TV WINIauma Ty laggiuts

an

FAIN (599na.(2558) Audszaunumiaaauazaunnlumsldusmsnlionsnade
= Y 2o 1 Y 9 a ST

anuianelavoagna 3 Wawe Tarla@d nyumwumiuns. msauahodsailudiu

WHsveIMsAnNEIAINRangasAalmaasumItuda d1913%10159A013

RATINNTINMTUTNMIUAZMITNDAUNYI,UHINGIAINT NN

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 6



a 1 %

a 4 v Aaa a dy a Y [
3017550 ¥Iuds1Tund. (2558) Madenyonsnanemsanau lagedud N IUFIAY
pou'lal. SyanusmIsgnaumtiadia, Taudinine1doun1Ine1denIynn The

Concept of Marketing Mix, Journal Of Advertising Research, vol.4 no.2, pp.7-12.

v
I=T=E) ) 1

$U TITITUHIAN. (2558) ﬂﬁ)ﬁ‘i’ﬂmamwammséfﬂﬁui%cﬁawaﬁﬁ’mﬁﬂwgqﬁmﬁﬁ (Facial
Skincare) 3 A1 Counter Brand ¥8 4813 Inafiendved luvangunnuniuas,
msAnmnuahdaszudngasuSmssInwuM T Ua Az IdivemansLays
VY% 1 INausITUAERS.

HUNa3 q 1. (2555). Marketing an Introduction

Kotler P. and Keller K. (2555) Marketing Management (14th Edition). New Jersey. Pearson
Education Limited. (2.3.1)

¥¥o ainslng. 2554 wgAnssuguslan. ngunndg : d1iniuWuvsgwiasnsal
UNINGTY.

A3UUA Mg LazAmY. (2553) msu‘ﬂﬂﬂﬁm‘%ﬂﬂlmé’u‘ﬂﬂﬂ“luﬂgqmwwmm. 3913
U IR uATUNTA Isal (anInemansuazinalulad)

saems raua’. (2550) waanssuduI 1na. AguNNA : Hidagad.

Kotler, Philip. & Armstrong, Gary. (2007). Marketing: an introduction. Saddle River, N.J.:
Prentice-Hall, Inc.

Schiffman, Leon G.; Kanuk, Lestie Lazar. (2007). Consumer Behavior. London: Prentice-Hall,
Inc.

4 A Jdo 4 v A o

A3v3a 1350, ANy 19305011, 09019 Ygnz Uty uazlSoy andaiuun. (2546)
WOANTTNAYS 1A, NgaNNe

gAINT NUMAYAT . (2549). nanmsaara(@ielvu).nganna: Tﬁqﬁuﬁuﬁqgwwmﬂm‘f
UHIINGA8.

Yoo, B., Donthu, N., & Lee, S. (2000).

a ;| @ 4 a a
N33 IasamsnifSyagmesglsemaumaasuaz UTnIs§ine Wi 7



